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ANNUAL	REPORT	FOR	FY14	&	FY15	

The	World’s	Premier	Sports	Hedge	Fund	

Dear	Investors,	
	
Thank	you	once	again	for	the	faith	and	support	you	have	shown	our	growing	company.	 	Without	the	
faith	and	belief	 you	have	 shown	by	 inves>ng	 in	our	CLONEY	Fund	we	would	not	have	been	able	 to	
grow	as	we	have	over	the	last	few	years.	
	
It	 has	been	a	 long	>me	between	Annual	Reports	 and	 for	 that	we	apologise.	 	As	 you	would	well	 be	
aware	 we	 have	 been	 growing	 rapidly	 and	 with	 the	 change	 to	 financial	 year	 repor>ng	 and	 the	
appointment	of	DeloiIe	as	our	auditors	we	thought	it	most	prudent	to	combine	the	two	reports	into	
one.		We	envisage	that	this	will	be	the	only	>me	we	do	so.	

The	 key	 developments	within	 the	 Group	 for	 the	 last	 two	 years	 are	 detailed	 a	 liIle	 bit	 later	 in	 this	
message	but	prior	to	that	it	would	be	remiss	not	to	include	the	key	thoughts	pertaining	to	the	business	
and	the	sector	first.	
	
The	 long-term	performance	of	 the	CLONEY	 Fund	 remains	 clearly	well	 in	 advance	of	 our	 benchmark	
indices.	 	 For	 that	 we	 are	 pleased.	 	 Our	 FY14	 &	 FY15	 returns	 however,	 whilst	 out-performing	 the	
benchmarks	when	compounded	over	two	years	have	been	slightly	disappoin>ng.		The	poten>al	of	the	
sector	and	its	con>nual	growth	trajectory	means	that	we	strongly	believe	that	we	should	be	securing	
consistent	and	strong	“alpha”.		We	have	learnt	several	lessons	in	opera>ng	the	business	over	the	past	
two	years.	 	These	 lessons	have	gradually	been	 incorporated	 into	our	business	and	that	will	make	us	
stronger	going	forward.			
	
So	what	have	been	the	key	lessons	gleaned	from	the	past	two	years.	
	

FY	2014	
July	1	2013	-	June	30	2014	

FY	2015	
July	1	2014	-	June	30	2015	

	
Since	Incep6on	

CLONEY	FUND	 01/01/10	–	30/06/15	

Gross	Return	 4.97%	 11.13%	 185.99%	

INDICES	 01/01/10	–	30/06/15	

ASX200	 12.52%	 1.16%	 11.32%	

HFRX	 5.28%	 -1.06%	 6.62%	

1.		A	MESSAGE	FROM	THE	CEO	
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The	first	has	been	the	need	to	be	uncompromising	on	the	make	up	of	the	team	and	the	alignment	of	
individual	ambi>on	with	that	of	The	Group.	 	As	a	small	Fund	opera>ng	in	a	nascent	sector	it	has	been	
difficult	iden>fying	high	calibre	talent	that	is	suited	to	the	high	performance	culture	that	we	have	been	
unrelen>ng	in	developing	since	2010.	 	Over	the	course	of	the	last	two	years	we	have	had	a	couple	of	
false	starts	with	individuals	that	promised	a	lot	but	were	underwhelming	in	terms	of	performance.		On	
the	 bright	 side	 these	 false	 starts	mean	 that	we	now	have	 a	much	 clearer	 understanding	 of	what	 is	
required	and	as	a	result	we	have	recruited	well	over	the	 laIer	part	of	FY2015.	 	We	now	have	small	
team	of	highly	qualified	individuals	who	have	bought	into	the	Company	culture	and	ambi>on	and	this	
augurs	well	for	Priomha	Capital	moving	forward.	 	Stability	in	the	team	makes	my	job	much	easier	as	
consistency	within	the	organisa>on	leads	to	greater	efficiency	and	less	>me	on	issues	that	are	counter	
produc>ve	to	trading	profitably.		We	s>ll	have	room	to	grow,	and	whilst	it	is	unlikely	that	we	will	ever	
have	a	team	of	greater	than	6-8	per	trading	office,	the	new	recruits,	as	we	iden>fy	them	will	bring	a	
different	perspec>ve	to	the	business	and	with	it	the	ability	to	iden>fy	many	more	opportuni>es	within	
the	 sector.	 I	 elaborate	 on	 some	 of	 the	 key	 human	 resources	 changes	 a	 liIle	 further	 down	 in	 this	
message.	
	
The	second	place	to	look	in	terms	of	the	key	learnings	of	the	last	two	years	has	been	in	our	hedging	
strategy	 employed	 in	 over	 95%	 of	 trades.	 	We	 have	 been	 on	 a	 con>nual	 improvement	 drive	 with	
respect	to	decreasing	the	downside	vola>lity	of	the	Fund.		This	has	been	successfully	achieved	but	one	
of	 the	by-products	has	been	 the	suppression	of	 some	of	 the	upside	profit.	 	We	have	been	guilty	of	
trimming	profitable	posi>ons	too	early,	primarily	owing	to	the	fact	that	our	intrinsic	value	calcula>ons	
have	been	too	broad	in	terms	of	range.	 	Our	thinking	has	always	been	to	take	the	profit	once	it	is	on	
the	 table	 and	whilst	 this	 is	 a	 sound	 strategy	 in	 terms	 of	 reducing	 poten>al	 losses,	 it	 has	 also	 been	
limi>ng	 in	many	 respects.	 	Review	of	our	 trading	over	 the	past	 two	years	has	 shown	 that	on	many	
occasions	we	have	taken	our	profits	too	early	or	in	some	cases	taken	losses	prematurely,	only	for	the	
event	 to	 turn	around	meaning	our	original	 trade	was	 the	 right	one.	 	Our	 algorithms	and	data	have	
been	con>nually	op>mised	over	the	course	of	the	last	two	years	and	with	the	addi>on	of	a	dedicated	
quan>ta>ve	 team	 we	 are	 confident	 that	 our	 iden>fica>on	 of	 intrinsic	 in	 play	 value	 will	 be	 much	
sharper,	thus	allowing	for	the	unnecessary	trimming	of	profits	too	early	to	be	significantly	reduced.	
	
In	terms	of	sector	growth	it	is	no	surprise	that	over	the	course	of	the	last	two	years	there	has	been	a	
sprinkling	 of	 new	 entrants	 into	 the	 Sports	 Hedge	 Fund	 sector.	 	 There	 have	 always	 been	 private	
syndicates	who	have	plied	their	trade	under	a	shroud	of	secrecy.		They	will	always	be	prevalent.		New	
sports	 hedge	 funds	 are	 emerging	 and	 this	 augurs	well	 for	 the	 sector	 as	 it	will	 increase	 the	 liquidity	
available	on	the	global	markets	and	will	also	add	more	credibility	to	the	sector.		We	welcome	the	new	
compe>tors	that	are	coming	forth.		Our	posi>on	with	a	strong,	consistent	track	record	will	con>nue	to	
stand	us	in	good	stead.		With	con>nued	diligence	and	dedica>on	we	are	confident	that	we	will	remain	
the	standard	bearer	of	global	sports	hedge	funds.	
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Perhaps	 the	 greatest	 value	 aIained	 by	 the	 business	 over	 the	 past	 two	 years	 has	 been	 the	
reinforcement	of	our	long	term	inves>ng	mantra.		Whilst	studying	at	Columbia	University	in	New	York	I	
was	fortunate	to	find	myself	in	the	company	of	many	of	the	>tans	of	the	investment	world;	some	of	
the	 pre-eminent	 global	 hedge	 fund	 managers.	 	 Perhaps	 the	 most	 salient	 piece	 of	 investment	
knowledge	gleaned	from	my	>me	at	Columbia	was	not	in	the	class	room	but	in	the	University	bar	aber	
a	lecture.		To	paraphrase	the	fund	manager;	
	
“Any	 inves=ng,	regardless	of	the	asset	class	requires	that	one	has	the	confidence	to	make	a	decision	
without	perfect	informa=on.		Every	trade	one	make	sees	a	counterparty	with	the	opposite	view.		To	be	
successful	long	term	one	needs	to	balance	the	twin	evils	of	hubris	and	distrust.		Be	as	confident	as	you	
can	be	but	never	stop	asking	the	ques=on	–	why	am	I	making	this	trade?.”	
	
As	 the	Company	enters	 its	 sixth	year	you	can	be	assured	 that	we	will	never	 lose	 sight	of	 the	above	
advice.	
	
Whilst	 the	 last	 two	years	have	seen	challenges	we	are	now	well	posi>oned	to	maximise	our	growth	
moving	forward.		As	a	young	and	growing	company	and	with	a	view	to	overcoming	some	of	the	issues	
the	business	has	faced	over	the	last	two	years	(some	of	which	have	been	men>oned	above)	there	have	
been	several	key	developments	within	the	Company.			
	
The	following	three	pages	of	this	 leIer	highlight	some	of	these	key	developments,	describe	 in	detail	
how	 they	will	 help	 the	business	 and	 importantly	 in	 turn	 ensure	 that	 your	 investment	with	Priomha	
Capital	is	op>mised.	
	
•  Appointment	 of	 Opera6ons	 Manager	 –	 The	 Group	 has	 appointed	 David	 Day	 as	 the	 General	

Manager	of	Opera>ons.	 	As	we	have	grown	and	increased	our	client	base	and	FUM	there	has	been	
an	increased	level	of	administra>on	and	suppor>ng	du>es.		Whilst	the	growth	has	been	exci>ng	the	
downside	has	been	that	the	administra>ve	side	of	the	business	was	eroding	the	>me	available	for	
primary	trading.	 	Subsequently	the	appointment	of	a	dedicated	Opera>ons	Manager	was	essen>al.		
David	Day	comes	to	the	Company	with	a	long	and	successful	track	record	of	managing	and	growing	
businesses.		He	has	been	a	strategic	advisor	to	The	Group	since	incep>on	so	he	knows	the	business	
in>mately	and	has	been	able	to	hit	the	ground	running.		He	is	a	very	welcome	addi>on	to	the	team.	

	
•  Separa6on	of	Analysis	&	Trading	Func6ons	–	We	have	made	the	strategic	decision	to	separate	the	

analysis	and	trading	func>ons	of	The	Group.	 	In	our	forma>ve	years	it	was	unavoidable	that	there	
was	overlap	between	these	two	func>ons.	 	As	we	have	grown	we	recognised	the	need	to	separate	
the	 two	 areas	 and	 subsequently	we	 now	have	 a	 structure	 similar	 to	 that	 implemented	 by	 larger	
hedge	fund	managers	trading	tradi>onal	asset	classes.		We	are	confident	that	this	move	will	provide	
many	benefits	that	will	ul>mately	manifest	themselves	by	way	of	improved	trading,	a	reduc>on	in	
vola>lity	of	returns	and	increased	profit.	
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•  Improved	 Risk	Management	 –	 as	 men>oned	 in	 the	 foreword	 of	 this	 leIer	 we	 have	 been	 on	 a	
con>nual	drive	 to	 reduce	 the	downside	vola>lity	of	 the	Fund.	 	One	of	 the	key	benefits	 that	have	
been	immediately	obvious	to	The	Group	as	a	result	of	the	two	aforemen>oned	developments	has	
been	the	improved	risk	management	and	vola>lity	of	the	Fund’s	returns.	 	With	an	increased	ability	
to	focus	on	primary	trading	we	have	been	able	to	reduce	the	downside	vola>lity	of	the	Fund.		Over	
the	past	24	months	we	have	managed	to	see	nega>ve	monthly	returns	on	only	three	(3)	occasions.		
This	compares	very	favourably	with	our	benchmark	indices	who	over	the	same	period	have	had	11	
(ASX200)	and	10	(HFRX)	nega>ve	months.	 	As	men>oned	earlier	in	this	document,	a	by-product	of	
our	vola>lity	reduc>on	has	been	the	suppression	of	upside	returns.	 	With	the	downside	seemingly	
under	control	we	will	move	our	focus	to	op>mising	upside	poten>al	of	the	Fund,	thereby	ensuring	
that	the	risk-return	profile	of	the	Fund	is	even	more	appealing	to	investors.	

	
•  Interna6onal	Recogni6on	&	Expansion	–	Priomha	Capital	has	con>nued	 to	be	seen	as	 the	global	

leader	 in	developing	sports	trading	as	a	viable	alterna>ve	asset	class.	 	Whilst	we	have	not	sought	
out	 this	publicity	we	have	managed	to	be	 featured	 in	 interna>onal	publica>ons	such	as	The	New	
York	 Times,	 Bloomberg	 News	 &	 Asian	 Gaming	 News.	 	 Closer	 to	 home,	 the	 Australian	 Financial	
Review	&	Sydney	Morning	Herald	have	run	a	number	of	feature	ar>cles	on	the	business.		One	of	the	
benefits	of	this	recogni>on	has	been	the	interna>onal	appeal	of	the	Fund	to	investors.	 	We	will	be	
looking	 to	 take	 advantage	 of	 this	 by	 expanding	 interna>onally,	 replacing	 current	 satellite	 offices	
with	 full	 trading	offices.	 	This	will	 allow	Priomha	Capital	 to	 increase	FUM	and	 thereby	be	able	 to	
reduce	transac>on	costs	associated	with	trading	the	global	sports	markets.		We	are	hopeful	that	by	
the	>me	of	our	next	Annual	Report	there	will	be	much	more	to	add	on	this	point.	

	
•  Con6nual	Vola6lity	 in	the	Global	Markets	–	there	appears	to	be	no	end	 in	sight	regarding	global	

vola>lity	and	economic	turmoil.	 	The	major	economic	signs	emana>ng	from	China	con>nue	to	be	
troublesome	and	as	such	we	can	expect	global	economies	to	be	“sob”.		Addi>onally,	the	rise	of	ISIS	
and	global	terrorism	is	con>nually	throwing	a	shadow	over	the	western	world.	 	This	will	no	doubt	
have	a	long	term	impact	on	global	financial	markets.		Whilst	we	do	not	wish	for	the	prolifera>on	of	
economic	recessions	or	terrorism	around	the	world,	the	nature	of	our	asset	class	 is	such	that	 it	 is	
ostensibly	immune	to	the	uncertainty	that	currently	pervades	the	western	world.		Subsequently	we	
are	 confident	 that	 we	 can	 con>nue	 to	 maintain	 a	 steady	 rate	 of	 return	 for	 your	 investment,	
something	that	fund	managers	trading	other	asset	classes	may	struggle	to	do.	

5	



ANNUAL	REPORT	FOR	FY14	&	FY15	

The	World’s	Premier	Sports	Hedge	Fund	

We	are	very	much	 looking	 forward	to	 the	next	12	months	and	con>nuing	 to	grow	our	business	and	
with	 it	 your	 investment.	 	 There	 are	 exci>ng	 opportuni>es	 in	 the	 sector	 globally	 and	with	 the	 USA	
appearing	 to	be	on	 the	verge	of	opening	 its	doors	 to	 legalising	 some	 form	of	 sports	 trading	we	are	
perfectly	posi>oned	to	prosper.	
	
As	always,	we	will	keep	you	posted	on	all	developments	within	both	Priomha	Capital	and	the	broader	
market	 sector.	 	We	 look	 forward	 to	working	with	 you	 again	 over	 the	 upcoming	 financial	 year	 and	
delivering	further	on	the	faith	that	you	have	shown	our	Company.	
	
Sincerely,	
	
	
	
	
	
	
BRENDAN	POOTS	
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Priomha	 Capital	 is	 well	 into	 its	 6th	 year	 of	 opera>on	 and	 during	 this	 >me	we	 have	 seen	 con>nued	
momentum	 in	 our	 sector.	 	 Over	 the	 past	 18	 months	 this	 momentum	 has	 increased	 markedly.		
Developments	 in	both	Europe	and	 the	USA	are	strong	 indicators	 that	 the	Global	Sports	Hedge	Fund	
sector	is	set	for	significant	growth	over	the	medium	term.	There	is	no	foreseeable	slow	down	in	this	
growth	and	Priomha	Capital	 is	 ideally	posi>oned	to	capitalise	on	this.	 	Addi>onally,	as	sports	trading	
con>nues	to	be	accepted	as	an	alterna>ve	asset	class,	Priomha	Capital	will	con>nue	to	be	posi>oned	
advantageously.		
	
Sector	Growth	&	Compe6tor	Ac6vity	
The	idea	of	a	sports	hedge	fund	is	not	a	new	one.		In	2004,	Mark	Cuban,	owner	of	the	Dallas	Mavericks	
NBA	franchise	slated	the	idea	of	a	hedge	fund	that	invested	on	sports,	ci>ng	“emo>onal	money”	and	
“beIer	access	to	informa>on”	as	two	key	factors	that	would	make	such	a	fund	more	appealing	than	
the	 mainstream	 financial	 market	 hedge	 funds	 that	 have	 proliferated	 over	 the	 past	 few	 decades.		
Whilst	his	 idea	never	materialised	into	a	business	(primarily	owing	to	the	NBA’s	bylaws	that	prohibit	
those	in	the	league	being	involved	in	gambling)	his	comments	have	proved	to	be	a	watermark	when	
the	merits	of	a	sports	hedge	fund	are	discussed.	
	
Whilst	there	is	no	defini>ve	figure	on	the	value	of	the	global	wagering	market	it	is	es>mated	to	be	in	
the	vicinity	of	AUD$1.0tn	per	annum1.		Addi>onally,	the	growth	rate	of	the	sector	is	5.5%	per	annum2,	
clearly	 exceeding	 that	 of	 the	 greater	 economy.	 	 In	Australia	 alone,	 an	 es>mated	AUD$28bn	will	 be	
wagered	by	 local	 beIors	 this	 year3.	 	 These	 trends	 are	 replicated	 in	 all	 countries	where	 inves>ng	 in	
sport	is	 legal.	 	Much	of	the	upward	growth	trend	has	been	catalysed	by	the	advent	of	handheld	and	
mobile	 communica>on	 devices.	 	 On-line	 wagering	 is	 growing	 at	 around	 13%	 per	 annum4	 and	 is	
projected	to	con>nue	this	rate	of	growth	for	the	medium	term.			
	
Perhaps	the	most	significant	development	regarding	the	growth	of	the	global	wagering	market	are	the	
recent	 machina>ons	 in	 the	 USA.	 	 Amongst	 other	 developments,	 the	 poten>al	 loosening	 of	 sports	
wagering	 laws	 in	 the	USA	has	 the	poten>al	 to	 catalyse	growth	even	 further.	 	 Las	Vegas	 casinos	are	
expanding	their	sportsbooks	in	an	effort	to	increase	revenues	whilst	interna>onal	wagering	firms	such	
as	Ladbrokes	and	William	Hill	PLC	have	recently	acquired	Nevada	gaming	companies.	 	We	detail	later	
in	this	sec>on	more	specifics	pertaining	to	the	USA	market.	
	
Given	 the	growth	within	 the	 sector	 it	 is	hardly	 surprising	 that	over	 the	 course	of	 the	 last	 few	years	
other	en>>es	labelling	themselves	as	sports	hedge	funds	have	emerged.		Strictly	speaking	they	are	not	

1.  Companiesandmarkets.com	
2.  Companiesandmarkets.com	
3.  DeloiIe	
4.  DeloiIe	

2.		THE	GLOBAL	SPORTS	HEDGE	FUND	SECTOR	
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genuine	 hedge	 funds	 as	 they	 do	 not	 pool	 their	 investment	 capital,	 preferring	 to	 func>on	 under	 a	
scheme	where	 they	 operate	managed	 accounts.	 	 They	 also	 lack	 transparency	 and	 as	 such	 func>on	
along	the	lines	of	private	syndicates.		That	said,	whilst	they	purport	to	be	compe>tors	we	will	con>nue	
to	monitor	their	performance	to	ensure	that	Priomha	Capital	maintains	it	pre-eminent	posi>on.			
	
Private	syndicates	inves>ng	in	sports	have	been	around	for	as	long	as	sport	itself.	 	Indeed,	Australia	is	
home	 to	what	 is	 currently	 thought	 to	 be	 the	world’s	 largest	 gambling	 syndicate;	 namely	 the	 “Bank	
Roll”,	which	turns	over	AUD$1.0bn	per	annum	and	includes	as	members	Zelijko	Ranogajec	and	David	
Walsh,	developer	of	the	MONA	museum	in	Hobart.		Bill	Benter,	based	in	Philadelphia,	USA	operates	a	
private	syndicate	with	a	AUD$600m	capital	base.	 	In	the	UK,	Tony	Bloom’s	Star	Lizard	private	fund	is	
the	most	noteworthy.	 	There	are	many	other	syndicates	opera>ng	globally	with	a	capital	base	of	AUD
$5m	and	above.		Clearly,	Priomha	Capital	has	much	room	to	grow.				
	
The	global	market	growth	of	the	sector	has	catalysed	the	prolifera>on	of	addi>onal	service	providers	
such	as	exchanges	and	bookmakers;	all	seeking	to	grab	a	slice	of	an	ever	 increasing	market.	 	Bepair	
alone	 facilitates	 more	 transac>ons	 per	 day	 than	 all	 of	 the	 European	 stock	 exchanges	 combined.6		
Matchbook	has	recently	joined	the	beqng	exchange	fray	in	a	concerted	manner,	and	whilst	they	are	
s>ll	a	 long	way	behind	Bepair,	 the	compe>>on	augurs	well	 for	Priomha	Capital	as	the	presence	of	a	
genuine	compe>tor	will	help	to	drive	down	transac>on	costs.		On	the	regulated	bookmaking	front,	the	
presence	 of	 high	 volume/low	 margin	 operators	 such	 as	 Pinnacle	 and	 SBOBet	 are	 providing	 for	
significant	liquidity	in	the	global	sports	markets.	The	2014	FIFA	World	Cup	saw	AUD$300m	invested	in	
Australia	alone,	the	2014	French	Open	Tennis	Final	had	over	AUD$200m	globally	traded	while	a	typical	
ODI	cricket	match	will	see	at	least	AUD$100m	traded	interna>onally	in	regulated	markets7.	These	high	
volume/low	margin	bookmakers	allow	bets	of	up	 to	AUD$2m	on	 single	events.	 	As	Priomha	Capital	
con>nues	to	grow	we	will	look	to	u>lise	the	opportuni>es	offered	by	these	exchanges	and	bookmakers	
more	regularly.					
	
The	USA	
The	 growth	 of	 the	 global	 sports	 inves>ng	 markets	 has	 catalysed	 important	 recent	 developments	
par>cularly	 in	 the	 USA	 where	 the	 legalisa>on	 of	 sports	 beqng	 has	 long	 been	 ridiculed.	 	 There	 is	
growing	momentum	to	make	it	 legal	and	thereby	make	it	available	to	more	than	a	few	states	which	
would	rapidly	increase	the	current	AUD$700bn	per	annum8	currently	wagered	in	the	USA.		Whilst	this	
legisla>on	will	take	some	>me	to	be	accepted,	should	it	be	so,	the	global	sports	inves>ng	markets	and	
affiliated	sectors	will	increase	rapidly	given	the	volume	of	interest	in	the	USA.		
	
6.  Bepair	Annual	Report	
7.  www.theage.com.au,	www.ibisworld.com	
8.  American	Gaming	Associa>on	
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The	changing	 sen>ment	 to	wagering	on	sports	 in	
the	USA	is	probably	most	clearly	elucidated	by	the	
recent	developments	in	Nevada.		In	May	2015	The	
Nevada	 Assembly	 Judiciary	 CommiIee	 heard	
SB443.	 	 This	Bill	would	allow	business	en>>es	 to	
place	wagers	on	spor>ng	events	at	Nevada	sports	
books.	 	 This	Bill	 has	been	 recently	passed,	partly	
owing	 to	 Priomha	 Capital’s	 involvement	 in	 the	
drabing	of	regula>ons	and	guiding	principles.	
	
In	 essence,	 for	 the	 first	 >me	 en>>es	 such	 as	
Priomha	 Capital	 will	 be	 legally	 allowed	 to	 trade	
sports	events	in	the	USA.		

2.		THE	GLOBAL	SPORTS	HEDGE	FUND	SECTOR	
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"I	think	it's	inevitable	as	all	these	states	are	
broke	that	there	will	be	legalised	sports	
beQng	in	more	states	than	Nevada	in	the	
United	States,	and	we	will	ul=mately	

par=cipate	in	that.	Whether	or	not	that's	a	
good	or	bad	thing,	we	will	par=cipate	in	it	

because	it's	out	there”	
Adam	Silver,	Commissioner	of	the	NBA	

September	27th	2014	
	

Whilst	Priomha	Capital	has	been	involved	in	the	drabing	of	premliminary	regula>ons,	our	opera>onal	
side	of	the	business	has	been	the	blue-print	for	the	types	of	en>>es	that	Nevada	wants	to	aIract.		We	
just	started	discussions	with	the	various	bodies	involved	in	overseeing	the	implementa>on	of	Senate	
Bill	443.		We	are	hopeful	that	within	the	next	12-18	months	we	will	have	a	much	clearer	view	of	how	
we	can	capitalise	on	Senate	Bill	443	and	be	able	to	access	fully	the	market	opportunity	that	the	USA	
represents.		Stay	tuned.	
	
The	UK	&	Europe	
The	UK	&	Europe	has	been	the	home	of	sports	wagering	and	 inves>ng	for	many	years.	 	 It	 is	widely	
accepted	across	the	con>nent.		One	only	has	to	view	any	of	the	major	football	leagues	to	see	that	the	
sponsors	of	prominent	football	sides	are	wagering	companies.	 	 It	 is	the	home	of	most	of	the	major	
interna>onal	beqng	companies	and	exchanges	as	well	as	some	of	the	largest	private	syndicates	listed	
earlier	in	this	sec>on.			With	Spain,	Italy	and	others	embracing	the	move	to	on-line	gambling	in	recent	
years	the	growth	in	this	region	is	set	to	con>nue,	in	spite	of	the	maturity	of	the	market.			
	
The	region	is	highly	regulated	and	as	such	it	represents	an	opportunity	for	Priomha	Capital	to	expand	
its	 global	 reach.	 	 We	 an>cipated	 that	 within	 the	 next	 12-18	 months	 we	 will	 have	 an	 increased	
presence	in	Europe,	not	only	as	a	means	to	ensure	a	full	24/7	trading	opera>on,	replacing	our	current	
satellite	arrangement,	but	to	also	access	the	large	and	accep>ng	customer	base	in	Europe.	 	As	with	
the	USA,	stay	tuned.				
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2.		THE	GLOBAL	SPORTS	HEDGE	FUND	SECTOR	
China,	India,	Asia	
The	global	sports	investment	markets	are	seeing	significant	annual	growth	in	the	burgeoning	markets	
of	China,	India	and	Asia.		To	date,	Priomha	Capital	has	not	ventured	into	any	of	these	markets.		As	the	
markets	 grow,	 and	 regula>on	 increases	 we	 will	 be	 ideally	 posi>oned	 to	 take	 advantage	 of	 these	
geographical	regions.	
	
Priomha	Capital	-	Medium	Term	Opportuni6es	
Given	the	current	size	of	the	 industry,	some	of	the	aforemen>oned	opportuni>es	and	the	desire	to	
provide	 both	 excellent	 returns	 and	 superior	 customer	 service	 our	 medium	 term	 goal	 for	 Priomha	
Capital’s	CLONEY	Fund	is	to	raise	funds	under	management	(“FUM”)	totalling	AUD$40m.		The	veracity	
of	this	figure	will	be	adjusted	 in	accordance	with	the	growth	 in	the	global	sports	 inves>ng	markets.		
Given	current	condi>ons	however	our	targeted	FUM	can	be	readily	deployed	without	compromising	
markets	and/or	poten>al	investor	returns.			
	
Should	however,	global	growth	in	the	industry	con>nue	on	its	current	trajectory	then	a	business	with	
mul>ple	separate	investment	funds	and	total	FUM	of	over	AUD$200m	would	be	viable	within	a	few	
years.	The	fact	that	there	are	currently	several	private	syndicates	managing	over	AUD$600m	in	capital	
are	 strong	 indicators	 as	 to	 the	 poten>al	 growth	 of	 Priomha	Capital.	 	 Priomha	Capital	 is	 the	 global	
leader	in	the	sector	and	is	ideally	posi>oned	to	leverage	its	posi>on	to	secure	sustained	growth.			
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One	of	the	primary	drivers	in	the	forma>on	of	Priomha	Capital	and	the	con>nual	drive	to	pioneer	the	
development	of	a	globally	accepted	alterna>ve	asset	class	has	been	the	strident	belief	that	a	diligently	
managed	and	operated	Sports	Hedge	Fund	could	provide	its	investors	with	a	truly	non-correlated	asset	
class.	
	
The	global	financial	crisis	of	2008	saw	assets	across	all	sectors	lose	value	and	with	it	the	true	value	of	
porpolio	diversifica>on	diminished.		The	period	that	has	just	passed	has	provided	a	>mely	reminder	of	
how	the	global	markets	are	now	ostensibly	inextricably	linked,	and	how	finding	a	truly	non-correlated	
asset	is	becoming	much	more	difficult.		Sec>on	5	details	our	fund	performance	and	highlights	the	non-
correlated	nature	of	the	CLONEY	Fund.	
	
The	year	 that	has	passed	has	provided	two	clear	examples	of	how	an	 investment	 in	a	Sports	Hedge	
Fund	provides	protec>on	against	global	market	shocks	and	the	contagion	that	is	pervasive	in	today’s	
global	markets.	

3.		SPORTS	HEDGE	FUNDS	–	A	non-correlated	Alterna6ve	Asset	Class	

On	the	same	day,	on	 the	other	 side	of	 the	world	 there	were	 two	cricket	matches	where	over	AUD
$100m	was	traded.		The	panic	in	the	global	markets	con>nued	into	the	next	week,	coinciding	with	the	
start	of	 the	Australian	Open	Tennis	championships,	an	event	 that	had	over	AUD$1.5bn	traded	over	
the	two	weeks	of	compe>>on.	
	
A	professionally	operated	Sports	Hedge	Fund	is	ostensibly	immune	to	market	shocks	as	there	are	no	
external	 factors	 that	 can	 impact	 the	 markets	 as	 suddenly	 and	 drama>cally	 as	 the	 example	 cited	
above.	 	The	immunity	to	market	shocks	is	one	of	the	key	advantages	of	sport	as	an	alterna>ve	asset	
class.	 	With	global	uncertainty	likely	to	con>nue	for	the	foreseeable	future	there	are	almost	certainly	
other	market	shocks	around	the	corner.	 	For	investors	in	Priomha	Capital	you	can	rest	easy,	knowing	
that	such	shocks	will	have	no	adverse	impact	on	your	porpolio.				
		

Immune	to	Market	Shocks	
On	the	15th	of	January	2015	the	Swiss	Na>onal	
Bank	(SNB)	suddenly	announced	that	it	would	
unpeg	the	Swiss	Franc,	meaning	that	 it	would	
no	 longer	 be	 held	 at	 a	 fixed	 exchange	 rate	
with	 the	 Euro.	 	 There	 was	 panic	 in	 the	
markets,	 the	 Swiss	 stock	 market	 collapsed	
along	 with	 those	 of	 neighbouring	 countries,	
and	many	hedge	funds	and	asset	managers,	in	
the	 best	 case	 lost	 a	 lot	 of	 money	 or	 in	 the	
worse	 case	 collapsed	 completely,	 losing	all	 of	
their	investors	money.		
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3.		SPORTS	HEDGE	FUNDS	–	A	non-correlated	Alterna6ve	Asset	Class	

Immune	to	the	Contagion	that	effects	Global	Markets	
On	the	29th	June	2015	an	economy	smaller	than	the	size	of	
the	 state	 of	 Victoria,	 Australia	 defaulted	 on	 a	 payment	 of	
US$1.7bn	owed	to	the	IMF.			
	
The	 Greece	 economy,	 the	 44th	 ranked	 global	 economy	 in	
terms	 of	 GDP	 was	 collapsing.	 	 Contagion	 sent	 the	 global	
markets	into	a	spin,	with	no	economy	spared.		The	markets	
were	a	sea	of	 red.	Elsewhere	 in	Europe,	on	the	same	day,	
the	 Wimbledon	 tennis	 Championships	 commenced,	
completely	unaffected	by	the	events	in	Greece.			
	
In	 2014,	 the	Wimbledon	 Championships,	 played	 over	 two	
weeks	 saw	 over	 AUD$4bn	 traded	 on	 the	 regulated	 global	
sports	markets.		In	2015,	this	figure	was	exceeded.		

All	sports,	and	 in	turn	the	trading	thereof	are	ostensibly	
immune	to	the	events	within	the	economy,	be	them	on	a	
global	or	domes>c	level.		The	trading	of	sports	is	immune	
to	the	sen>ment	in	global	financial	markets.			
	
Addi>onally,	unlike	the	financial	markets,	an	event	in	one	
spor>ng	 contest	 has	 liIle	 bearing	 on	 what	 happens	 in	
another	 event	 if	 they	 are	 being	 completed	 at	 the	 same	
>me.	 	 Contagion	 does	 not	 impact	 the	 global	 sports	
markets	 and	 consequently	 one	 can	 trade	 confidently	 in	
the	knowledge	that	events	on	one	side	of	the	world	will	
not	impact	those	upon	which	one	has	their	trading	focus.	

Whilst	Priomha	Capital	 is	always	conscious	of	keeping	abreast	of	all	global	sports	and	markets	this	 is	
solely	 for	 the	 purposes	 of	 algorithm	 development	 and	 data	 genera>on.	 	 These	 events	 are	 not	
monitored	with	a	view	to	how	they	can	influence	simultaneous	events	being	conducted	elsewhere.		A	
professionally	operated	Sports	Hedge	Fund	is	immune	to	contagion.	 	The	absence	of	contagion	is	one	
of	the	key	advantages	of	sport	as	an	alterna>ve	asset	class.		With	con>nued	globalisa>on	and	the	links	
between	markets	contagion	will	 con>nue	 to	pervade	 tradi>onal	asset	classes.	 	 Investors	 in	Priomha	
Capital	do	not	face	such	risk.				
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As	operator	of	the	World’s	Premier	Sports	Hedge	Fund,	Priomha	Capital	is	developing	a	reputa>on	as	
an	opinion	leader	in	the	global	sports	investment	sector.	 	This	has	manifested	itself	by	way	of	feature	
ar>cles	in	many	global	publica>ons.	
		
New	York	Times	
Priomha	 Capital	 was	 featured	 in	 the	 New	 York	 Times	 during	 the	 Australian	 Open	 Tennis	
Championships	in	2014.		Specifically,	the	ar>cle	focussed	on	the	use	of	technology	and	“courtsiding”	as	
a	means	to	secure	an	advantage	in	trading	on	tennis.		The	ar>cle	can	be	found	at:			
hIp://www.ny>mes.com/2014/01/22/sports/tennis/tenniss-new-concern-data-harves>ng.html?_r=0	
	
Bloomberg	News		
Bloomberg	featured	Priomha	Capital	 in	an	ar>cle	focussing	on	the	use	of	analy>cs	and	big	data	as	a	
means	to	profit	from	inves>ng	on	tennis.		The	ar>cle	can	be	found	at:	
hIp://www.bloomberg.com/news/2014-01-15/tennis-quant-s-system-doubles-his-money-without-knowing-players.html	
	
Bloomberg	also	featured	Priomha	Capital	in	an	ar>cle	focussing	on	its	expansion	to	Europe.		The	ar>cle	
can	be	found	at:	
hIp://www.bloomberg.com/news/ar>cles/2015-04-27/hedge-fund-returning-17-on-sports-bets-moving-to-europe	
	
The	Australian	Financial	Review	
The	Australian	AFR	featured	our	CEO	in	an	ar>cle	about	the	CLONEY	Fund	and	how	it	can	add	valuable	
diversity	to	an	investor’s	porpolio	through	genera>ng	non-correlated,	tax	effec>ve	returns.		The	ar>cle	
can	be	found	at:	
hIp://www.afr.com/p/business/companies/priomha_the_fund_that_hedges_spor>ng_HbRMBF4FbpIzvHwxLNHgP	
	
Inside	Asian	Gaming	
With	 the	 prolifera>on	 of	 sports	 inves>ng	 in	 the	 burgeoning	 Asian	 market,	 IAG	 featured	 Priomha	
Capital	 in	 an	ar>cle	 that	 focussed	on	how	 the	Company	has	been	pioneering	 the	development	of	 a	
new	asset	class.		The	ar>cle	can	be	found	at:	
	hIp://www.asgam.com/mags/201403new1/#/32/	
	
The	Sydney	Morning		Herald		
Priomha	Capital	was	 featured	 in	 the	 Sydney	Morning	Herald	 in	 the	 lead	up	 to	 the	2015	 ICC	Cricket	
World	Cup.		Specifically,	the	ar>cle	focussed	on	the	use	of	technology	and	“pitch-siding”	as	a	means	to	
secure	an	advantage	in	trading	on	cricket.		The	ar>cle	can	be	found	at:		
hIp://www.smh.com.au/sport/cr i cket/how-p i tchs iders -who-prey-on-b ig -bash- league-can-make-a-
fortune-20141224-12cz2p.html	

4.		PRIOMHA	CAPITAL	–	A	global	opinion	leader	
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AUSTRALIAN OPEN

By BENJAMIN HOFFMAN

An old Johnny Mercer song
said you should “accentuate the
positive” and “eliminate the neg-
ative.” For the Knicks, at the sea-
son’s midpoint, that is proving to
be a difficult task.

Determining what the Knicks
are bad at is fairly easy. They are
bad on the road (8-12); they are
bad at home (7-14, the second-
fewest home victories in the
N.B.A.). They are bad against
teams with winning records (7-
17); they are bad against teams

a losing record against five of the
N.B.A.’s six divisions, they have
a winning record against the
Southeast, including an upset
victory over the Miami Heat ear-
lier this month. Going 6-5 against
a single division may not seem
like much — in fact, it’s pretty
trivial — but other than a 2-1
record in overtime games, it is
the only way to sort the stand-
ings and have the Knicks come
out with a positive result.

Along the road to losing in so 

with losing records (8-9). They
are bad in games decided by 3
points or less (1-5); they are bad
in games decided by more than
10 points (6-13). 

They are especially bad while
wearing orange (0-6 before aban-
doning the alternate uniforms)
or when playing matinees at
Madison Square Garden (0-5, in-
cluding four blowouts). Over all,
they are 15-26, the opposite of
where they were at this point last
season.

Then again, it’s not completely
negative. While the Knicks have

KEEPING SCORE

Knicks Not a Pretty Picture
When Painted by Numbers

BARTON SILVERMAN/THE NEW YORK TIMES
Continued on Page B17

The Knicks’
bench near the

end of a
103-80 loss to

the Nets on
Monday at

Madison
Square

Garden. The
Knicks are

15-26 at the
halfway point
of the season.

By BEN ROTHENBERG

MELBOURNE, Australia — Eugenie
Bouchard is in the Australian Open semi-
finals because she never thought she was
not supposed to be.

With a sense of purpose and belonging
on the big stage that eludes many more ex-
perienced players, Bouchard came back to
defeat Ana Ivanovic, 5-7, 7-5, 6-2, in her
quarterfinal match Tuesday, playing fear-
less tennis even in the tightest moments of
the match.

Bouchard, a 19-year-old who goes by Ge-
nie, came to Melbourne last year ranked

No. 145 and lost in the second round of the
qualifying draw.

This year, Bouchard came to Melbourne
ranked 31st after a season of rapid but
steady improvement that earned her the
WTA Newcomer of the Year award. Seeded
30th, she avoided facing another seeded
player as she capably navigated her way
through the first four rounds. In the quar-
terfinals, she overcame the 14th-seeded
Ivanovic, a resurgent former No. 1, who
had stunned the top-seeded Serena Wil-
liams in the fourth round.

“You gotta start from the bottom and
now we’re here, right?” Bouchard joked in
an interview on the eve of her quarterfinal,
co-opting lyrics from the Canadian rapper
Drake.

Bouchard, a Montreal native, is the first
Canadian player to reach the Australian
Open semifinals in singles. She is also the
first Canadian to advance further than all
American men and women in the singles
draws at a Grand Slam in the Open era,
which began in 1968.

Bouchard is normally nonchalant about
her achievements, but that particular
North American supremacy appealed to
her immediately.

“That’s really cool,” she said. “That’s an
honor. I’ll take that.”

In her semifinal match Thursday, Bou-

FRANCK ROBICHON/EUROPEAN PRESSPHOTO AGENCY

Eugenie Bouchard beat No. 14 Ana Ivanovic on Tuesday to become the first Canadian to reach the Australian Open semifinals in singles. 

At 19, Belief
That Matches
Rising Game

Continued on Page B16

Bouchard, with a No. 31 ranking and a
sense of belonging, is right where she
expected to be: the semifinals. 

JOE CASTRO/EUROPEAN PRESSPHOTO AGENCY

Novak Djokovic, left, saw his chance for a
fourth straight Australian Open title slip away
when he dropped a grueling five-set quarterfi-
nal match to Stanislas Wawrinka. Page B14.

Champion Deposed

By GREG BISHOP and JOHN MARTIN

MELBOURNE, Australia — The strangest
story of this Australian Open so far involved a man,
a smartphone, a consultant service for online gam-
bling, a tennis match, an arrest, allegations of cor-
ruption, a new law and much confusion. Naturally,
it unfolded without precedent.

This story also brought new attention to the
gambling boom around professional tennis and in-
troduced many to the term courtsiding.

The accused is Daniel Dobson, 22, of Britain.
The police said he came to the tournament last
week with an electronic device stitched inside his
clothing and linked to a smartphone. They said he
used these devices to relay the outcome of points to
his employer, Sporting Data, as much as 10 seconds
faster than those results could be transmitted
through official channels.

Dobson was arrested and charged with engag-

live scoring service in the market” and “all data di-
rect from the Umpire’s Chair.”

Brendan Poots, the chief executive of the Mel-
bourne-based sports investment fund Priomha
Capital, said the value of that rapid data could be
seven figures. The question, then, is whether it is
against the law for someone other than Enetpulse
— like Sporting Data — to try to transmit it faster.

“I think it’s all blown out of proportion,” Poots
said. “I can’t see any relevance to match fixing.
The value is in providing the best data as quickly
as possible.”

In many ways, tennis is tailored for those mod-
ern gamblers who are mathematically inclined.
Enetpulse noted that in 2010 the ATP and WTA
scheduled 19,000 matches, which included more
than 400,000 games and nearly 2.5 million points.
There is no shortage of statistics.

The amount of money wagered on tennis in-

particular points after they happened and before
agencies could close their betting windows. 

“Courtsiding is really only one step away from
then contacting players and getting engaged in
more illicit and sinister types of sports corruption,”
Ashton said.

But many of those who bet on tennis do not
agree. They say it is unlikely that Dobson relayed
that information so someone else could bet on indi-
vidual points. Most bookmakers have policies in
place to prevent that; some allow bettors only to
bet three points ahead; others institute a five-
second delay after transactions.

On Thursday, Dobson will appear before a
judge. His case, to industry insiders, is more about
sports results data and who owns them. Among the
bullet points in its news release to announce its ex-
clusive data rights for the tournament, the sports
data provider Enetpulse listed “exclusive official
data service designed for bookmakers,” “fastest

ing in conduct to corrupt a betting outcome. The
accusation fell under a law passed in the Austral-
ian state of Victoria last April called the Integrity
in Sports Act, which was supported and promoted
by a coalition of sports organizations, including
Tennis Australia.

At a news conference after the arrest, Graham
Ashton, a deputy commissioner with the Victoria
Police, described courtsiding as a “type of cheating
and betting on sports.” He said the advance notice
provided by Dobson allowed bets to be placed on

Tennis’s New Concern: Data Harvesting
A gambling boom has fueled fears
about the courtside collection and
transmission of statistics.

Continued on Page B16
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By GREG BISHOP

MELBOURNE, Australia —
Stanislas Wawrinka’s forehand
sailed wide on break point in the
fourth set, and Novak Djokovic
screamed. Then he screamed
again. Then he screamed once
more. He screamed as if he had
won the tournament. He
screamed as if he had won the lot-
tery. He screamed so loud, for so
long, the chair umpire issued a
warning.

The scene felt familiar: Djo-
kovic against Wawrinka in a
Grand Slam contest, the match
more like a marathon, Wawrinka
close, but Djokovic beginning to
pull ahead. It felt that way until
their Australian Open quarterfi-
nal ended with Wawrinka in
front, 2-6, 6-4, 6-2, 3-6, 9-7. As the
final point concluded, Wawrin-
ka’s face — eyes wide, mouth
agape — registered the most
shock of all.

Same movie, different ending.
For Djokovic, a horror flick.

Wawrinka won their latest duel
more than Djokovic, the defend-
ing champion here, lost it. Still,
the final 2 points unfolded as if an
understudy had subbed in.

At 30-30 in the final game, Djo-
kovic slid into a forehand chip
shot, one he intended to hit at an
extreme cross-court angle. It
sailed wide. On match point, Djo-
kovic served-and-volleyed, and
Wawrinka, perhaps surprised,
popped up a return. Djokovic set-
tled underneath the volley but
mis-hit it off the forehand side.
He watched as it floated long.

Just like that, the latest in-
stallation of Djokovic-Wawrinka
ended. It could now officially be
called a rivalry, now that Waw-
rinka had secured a Grand Slam
triumph, snapped a 14-match los-
ing streak to Djokovic and ended
Djokovic’s 28-match winning
streak and his streak of 14
straight semifinal appearances in
major tournaments.

“Now, I’m going to go in the ice
bath for a long, long time,” Waw-
rinka said, and, as proof, he post-
ed a picture on his Twitter page.

The duration of the match
should have been expected. This
was, after all, Djokovic and Waw-
rinka in a Grand Slam matchup,
and that alone pretty much guar-
anteed it would last five sets. His-
tory indicated the five sets would
be grueling, the rallies long. Bed-
times would be missed.

At stake: a berth in the men’s
singles semifinals, opposite
Tomas Berdych, who made some
personal history Tuesday. By vir-
tue of his 6-1, 6-4, 2-6, 6-4 victory
over David Ferrer, Berdych,
seeded seventh, has now ad-
vanced at least as far as the semi-
finals in each Grand Slam tourna-
ment but has not won a final.

That made for a good story, but
it was not Djokovic-Wawrinka,
now tennis-speak for “settle in,
this is going to take a while.”

In two singles tournaments
now devoid of Americans and

Australians, the Serbian player
and the Swiss put on another
show. Sometimes, it seemed as if
they would play until the morn-
ing.

During changeovers, Djokov-
ic’s new coach, Boris Becker,

stood in an attempt to warm up.
Fans waved Swiss flags in the
stands. At 5-5 in the fifth set, rain
delayed the match for a few min-
utes, and the shade cover on
Wawrinka’s chair would not go
down. That seemed symbolic.
Even the chair refused to fold.

“Very similar match that we
had last year,” Djokovic said.
“But it wasn’t to be this time.
This is sport. He showed his men-
tal strength, and he deserved to

win.”
The clouds began to gather

over Rod Laver Arena shortly be-
fore night fell, an ominous sign,
perhaps. It was windy and cold,
and by then, the crowd had made
clear its allegiance: Australians
would back the underdog, Stan,
their man, on Tuesday under the
lights.

The two played here in the
fourth round last year, and that
“marathon” match lasted a little
more than five hours, which was
enough time for the fastest run-
ners to finish two marathons and
start an episode of “Homeland.”
The back of Wawrinka’s equip-
ment bag announced his inten-
tion for a repeat slugfest. “Iron
Stan,” it read.

To reach the quarterfinals,
Wawrinka needed only 91 games,
his lowest total in four victories
at a Grand Slam. Such efficiency
was not unexpected, but rather
part of an upward trend for Waw-
rinka, who reached the semi-
finals at last year’s United States
Open with upsets of Berdych and
Andy Murray, only to fall to Djo-

kovic in — naturally — five long
sets.

Tuesday’s four-hour match
represented but another step in
Wawrinka’s evolution, from
friend of Roger Federer and sec-
ond fiddle on the Swiss tennis
scene to a consistent top-10 play-
er in his own right. Wawrinka all
but handed Djokovic the first set
Tuesday, but after that, he swung
more freely, took more chances,
hit groundstrokes so hard that
they echoed off his racket.

Djokovic said he could sense
that Wawrinka felt more comfort-
able in a match of this magnitude.
Wawrinka stung Djokovic with
power serves and matched his
groundstrokes from the baseline.

All the screaming in the world
could not prevent another Aussie
upset, as Djokovic stumbled the
same way that Serena Williams
stumbled and Maria Sharapova
stumbled. His defeat meant that
regardless of who emerged from
the other side of the bracket —
Rafael Nadal? Murray? Federer?
— a lesser-known opponent
would be waiting in the final.

In Marathon With Djokovic, Even Wawrinka’s Chair Refuses to Fold

MADE NAGI/EUROPEAN PRESSPHOTO AGENCY

Eighth-seeded Stanislas Wawrinka returning to three-time Australian Open champion Novak Djokovic. Wawrinka triumphed in five sets, 2-6, 6-4, 6-2, 3-6, 9-7.

Australians at Rod
Laver Arena side with
the Swiss underdog.

creased exponentially in the last
five years, according to Poots and
others. The boom took place out-
side the United States. “In terms
of live betting on tennis, it’s non-
existent,” said Ted Sevransky, a
longtime bettor and analyst
based in Las Vegas. But in Eu-
rope and elsewhere, tennis often
ranks behind only horse racing
and soccer in its appeal to bet-
tors.

Poots noted that an innocuous
fourth-round women’s singles
match here between No. 28 Fla-
via Pennetta and No. 9 Angelique
Kerber attracted more than $4
million in wagers on the betting
site Betfair on the first set alone.

“From a gambling or trading
perspective, tennis is magnifi-
cent,” Poots said. “It’s one-on-
one. It’s global. And it takes place
almost year round.”

What separates tennis betting
from other sports is that most
bets are placed on events that
happen during a match. That
stems from the scoring system,
with all the back and forth, which
shifts the odds often and signif-
icantly enough to exploit.

The more the betting in-
creased, the more opportunities
emerged for gamblers. Many
center on statistical analysis.
Sites like Tennis Ratings adver-
tise analysis of the best and
worst players at defending a
break advantage, or which play-
ers tend to most often play three-
set matches.

As gambling on tennis became
more popular, concerns spread.
In 2007, the Australian Open
hired Sal Perna, a former hom-

icide detective who specialized in
combating fraud and corruption.
The tournament wanted a policy
in place by 2008.

Perna studied other sports or-
ganizations, including Major
League Baseball, the N.F.L.,
cricket and rugby. What emerged
was an anticorruption policy that
borrowed from each.

The tournament hung signs
around the grounds that read:
“Tennis Australia has a zero tol-
erance policy on illegal gambling,
match fixing and the communica-

tion of sensitive information
which may affect the outcome of
a match and will investigate all
reported instances.” The signs in-
cluded a telephone number for a
“Tennis Integrity Hotline.”

At the first tournament under
the new policy, officials detained
a Bulgarian man who Perna said
had been placing his hand into a
bag after each point. When they
played a videotape back, they
could see a laptop. The man then
left Melbourne in the middle of
the next night.

“The challenge with that was,
how do you identify what the
criminal charge is?” Perna said.
“Because what they’re really do-
ing is transmitting live informa-
tion about a match.”

The Integrity in Sports Act
tried to clarify that matter with a
law, focused largely on match-
fixing and race-fixing and corrup-
tion. The most serious penalties
carry a potential jail sentence of
10 years.

Courtsiding, though, is not as
clear-cut as, say, bribing a player
or throwing a match. Someone
like Dobson is sitting in a public
place, watching a public event.
The information he is processing
is available to thousands sitting
around him. The way he is ac-
cused of transmitting data ap-
pears nearly identical to what the
chair umpires do for Enetpulse.

Professional tennis has its own
integrity unit, a joint venture
among the men’s and women’s
tours, the International Tennis
Federation and the four Grand
Slam tournaments. The unit is an
independent body that can re-
quest phone records, computer
records and travel arrangements.
But it cannot make arrests.

Since last June, betting vio-
lations have led to fines and sus-
pensions for four players. They
came from the lower rungs of the
professional circuit, where
money is tighter and expenses
often exceed prize money.

Sporting Data did not respond
to requests for comment, but re-
leased a statement in defense of
Dobson. The statement said the
company planned to fight “this
grossly unfair accusation.” It said
the company could not use “out
of date” television broadcasts for
its mathematical models.

IMG Media, which purchased a
majority share in Enetpulse in
2012, said in a statement that the
agreement with the Australian
Open pumped money back into
tennis, while courtsiders do not.

Bill Babcock, director of the
Grand Slam committee, said of
Sporting Data: “I don’t agree
they have a right to use the data.
Scoring is the right of the tourna-
ment.”

Harvesting
Of Data
Courtside
Scrutinized

From First Sports Page

BRANDON MALONE/REUTERS

Daniel Dobson, 22, of Britain was arrested in Melbourne and
charged with engaging in conduct to corrupt a betting outcome.

chard will take on fourth-seeded
Li Na, a two-time finalist in Mel-
bourne. Li lost only four games in
her 6-2, 6-2 romp over No. 28 Fla-
via Pennetta on Tuesday.

In Bouchard, Li will face a
player exactly 12 years younger
than Pennetta, to the day.

While many are surprised by
just how quickly her success has
come, Bouchard said she tried to
act as if she has “been there be-
fore” on the biggest stages of the
sport.

“I do try to walk around like I
belong there, and play like I be-
long, and every time I walk on
the court I believe I can win,” she
said. “I think that’s really im-
portant, to have that self-confi-
dence. Off the court, I think I’m
not cocky, I’m pretty humble, and
I don’t want to act like I’ve been
there when I haven’t. But when
little things come, like winning
some matches at Slams, I just try
to take it in stride. Because I ex-
pect a lot from myself.

“So when it does happen, it’s
like O.K., I knew I could do this,
and now let’s go to the next
thing.”

Following her to each next
thing at this tournament has
been the Genie Army, a group of
Australian fans who dress in red
and white and sing and chant
during her matches. Starting in
the second round, a member of
the group has given her a stuffed
animal after each victory. Four
wins later, Bouchard has a plush
menagerie of Australian wildlife,
with a kangaroo, a koala, a kooka-
burra and a wombat.

Although Bouchard seems to
have inspired more than a few
crushes among many of the fans
supporting her in Australia, she
is more comfortable answering
questions about her tactics and
strategy than the minutiae of her
personal life. Asked whose in-
terviews she most enjoys watch-

ing, Bouchard pointed to the top
of two sports.

“I like watching Tiger Woods
talk after he wins a tournament,
or obviously in tennis I love Rog-
er,” she said, referring to Roger
Federer. “So I always say Roger
for everything.”

Many of the teenagers compet-
ing in junior events believe they
have outgrown the junior circuit
before their eligibility is up, but
Bouchard stayed and took advan-
tage of the opportunity for high-
pressure competition. After play-
ing her first junior Grand Slam at
age 14, she eventually won the
girls’ title at Wimbledon in 2012

when she was 18, an age at which
most players compete only in
professional events.

Having allowed her talent to
fully ripen before moving beyond
the junior ranks, Bouchard has
made a near-seamless transition
to the professional ranks, a model
of patience that could serve as a
template for other young players.

Bouchard has employed a
coach, Nick Saviano, who serves
as a link between her junior and
senior success. Saviano has
helped develop the games of oth-
er emerging young talents, like
the American Sloane Stephens
and the Briton Laura Robson.
But it was Bouchard with whom
Saviano decided to travel on the

tour, having previously turned
down several offers from players
over the years.

For Saviano, Bouchard’s will-
ingness and ability to learn was a
deciding factor.

“She can process information
very quickly, and she applies it,”
Saviano said of Bouchard, who
first worked with him when she
was 12. “She’s a very good ath-
lete, she has good focus, and she
has other factors. She feels com-
fortable on a big stage, which
helps.”

There is only one aspect of
Bouchard’s life that betrays her
age: her defiant, longstanding
adoration of the Canadian pop
idol Justin Bieber.

When asked after her quarter-
final win about which celebrity
she would most like to date, Bou-
chard hesitantly named Bieber,
and the answer was met with
laughs and boos from the crowd
of 15,000.

She has not met Bieber, who is
four days younger than she is,
but Bouchard is convinced that
one day she will.

“Don’t worry, it’s going to hap-
pen,” she said. “Yes. But I think I
need to do something bigger to
get his attention, like win a Slam,
something like that. I won’t even
have to do anything, and maybe
he’ll just reach out, and we’ll
tweet or something like that.”

At 19, Self-Confidence
To Match Rising Game

From First Sports Page

MAL FAIRCLOUGH/AFP — GETTY IMAGES

Eugenie Bouchard, after Tues-
day’s win, has a fan group
known as the Genie Army.

Playing longer on the
junior circuit aided
in a transition to the
professional ranks.
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“We’re in a significant period of flux 
in the industry that is unprecedented 
in my lifetime,” says David Ellison, 
who runs the Hennessey Large Cap 
Financial Fund. “We need more U.S. 
Bancorps.” —Elizabeth Dexheimer
The bottom line U.S. Bancorp, the nation’s 
largest regional bank, hasn’t posted an annual 
loss during Richard Davis’s seven years as CEO.

GRAPHIC BY BLOOMBERG BUSINESSWEEK. DATA: NATIONAL ASSOCIATION OF ACTIVE INVESTMENT MANAGERS, COMPILED BY BLOOMBERG

Quants

Betting on Tennis 
By the Numbers

 ◃ Gamblers ignore personalities  
and focus on the data

 ◃ “Is he the one that’s good  
on clay courts?”

For someone who says he bets  millions 
of dollars on tennis, Elihu Feustel 
doesn’t watch many matches. “Which 
one is Granollers?” he says,  referring 
to Marcel Granollers, a Spaniard 
ranked 35th in the world. “Is he the 

customers and the trust business, man-
aging money for corporations and 
governments. Eschewing investment 
banking, proprietary trading, and sub-
prime mortgage lending has helped 
him avoid the worst of the mounting 
legal costs that plague larger peers. 
“We are still boring,” says Davis. 
“Boring means we won’t get in and out 
of stuff we don’t know.”

With regulators pressing banks 
to become simpler and safer, U.S. 
Bancorp, the nation’s largest regional 
bank, is a model of how lenders should 
be run, says Tom Brown, CEO of Second 
Curve Capital, a hedge fund that invests 
in banks, where Davis serves as an 
unpaid adviser. Davis has “struck a 
balance of risk and growth that regula-
tors want to see,” he says.

U.S. Bancorp, fifth among 
 commercial banks by deposits and 
assets, has outpaced its larger rivals 
every quarter for more than three 
years in return on equity, or how well 
it re invests  earnings, and return on 
assets, a gauge of how much profit a 
company can squeeze from its hold-
ings. While Bank of America and 
Citigroup are closing or selling 
branches, U.S. Bancorp added 94 to 
its network of more than 3,000 with a 
Chicago acquisition in January.

Deposits have jumped 65 percent 
since 2008, compared with an average 
of 29 percent for the four largest banks, 
and assets rose 37 percent, compared 
with a 10 percent increase for the Big 
Four—Bank of America, Citigroup, 
JPMorgan Chase, and Wells Fargo. 
“We are steady and consistent,” Davis 
says. “Our competitors are looking at 
their balance sheet, but we are focused 
on fees, trust, payments.”  

Legal expenses and claims over 
shoddy mortgages have cost the six 
biggest lenders more than $114 billion 
since 2007, and probes and new regu-
lations such as the Volcker Rule have 
put pressure on revenue. While U.S. 
Bancorp has faced regulatory probes of 
its own, they’ve been relatively minor, 
including a dispute with Freddie Mac 
it settled last month for $53 million. 
“There’s not a London Whale swim-
ming in U.S. Bancorp’s closet, and 
they are not going to have a huge legal 
reserve that is taking from dividend 
growth,” says Matthew McCormick, 
a money manager at investment firm 
Bahl & Gaynor in Cincinnati, referring 
to JPMorgan’s $6.2 billion loss in 2012 on 
derivatives bets. 

Advisers surveyed weekly by the National Association 
of Active Investment Managers have 98.3 percent of 
their clients’ portfolios allocated to stocks. Exposure 
to equities averaged 72 percent during 2013.
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one that’s good on clay courts?”
Feustel, who is from South Bend, 

Ind., says he doesn’t need to recognize 
the players on the men’s ATP World 
Tour to make money. He relies on an 
algorithm he created using data from 
260,000 matches to place about 30 bets 
a day during tournaments, includ-
ing the Australian Open, which started 
on Jan. 13. For the record, Granollers 
prefers clay courts, according to his 
men’s tour profile, and lost his first-
round match with Marin Cilić of Croatia 
in five sets on the second day of play at 
the Australian Open.

Professional gamblers and invest-
ment funds are using computer models 
to win money from more casual 
bettors, according to Scott Ferguson, 
a former education officer—he taught 
novices how to wager—at Betfair 
Group, an Internet gambling company 
in London. The company, which lets 
people wager against each other 
online, matched almost £50 million 
($82 million) of bets on the 2012 
Australian Open final in which Novak 
Djokovic beat Rafael Nadal in five sets.

Such quantitative analysts, or quants, 
focus on tennis in the same way their 
counterparts at hedge funds analyze 
the movements of stocks, bonds, and 
other assets. Tennis is an “attrac-
tive” sport to create an algorithm for 
because there are only two players 
in a singles match and statistics are 
freely available, according to William 
Knottenbelt, an associate professor 
of computing at London’s Imperial 

The index can be volatile, 
as some advisers shift 
allocations frequently 
with changing conditions

Overall allocation 
can top 100 percent 
because of borrowing to 
magnify bets

NAAIM index
S&P 500-stock index
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A reverse mortgage is a loan made 
to a homeowner typically age 62 or 
older with no payments due as long as 
the borrower occupies the home. The 

lender aims to profit from 
fees when making the loan 
and the sale of the home 
when the borrower moves or 
dies. One danger is that the 
borrower will spend the pro-
ceeds too quickly, leaving 
nothing to live on. In 2012 
the Consumer Financial 
Protection Bureau warned 

that retirees taking out assets as a 
lump sum through a reverse mortgage 
could find themselves impoverished 
later. Borrowers without the funds to 
pay property taxes and insurance could 
end up losing their homes, the agency 
said. In some cases, brokers have per-
suaded reverse- mortgage borrowers to 
invest the cash they received in dodgy 
financial products. 

To address those issues, the Federal 
Housing Administration, which 
insures almost all reverse mortgages, 
instituted rules limiting the amount 
of equity borrowers can withdraw 
upfront. This year the agency will also 
start  requiring lenders to verify that 
borrowers can afford to pay property 
taxes and  insurance. In addition to 
protecting consumers, the changes are 
intended to stem projected losses of 
$2.8 billion on the $88 billion in reverse 
mortgages the agency insures. Losses 
occur when homes sell for less than 
the loan’s amount.

“Those changes all make this a 
much more attractive business, and 
the product is a better product,” says 
Mayer. Longbridge, founded two 
years ago by former executives of 
New York Life Insurance and Fidelity 
Investments, is entering the business 
as  reverse-mortgage lending plum-
mets. Industrywide, originations fell 
to 60,000 in the U.S. government fiscal 
year 2013 from more than 100,000 
in fiscal 2009 as Wells Fargo, Bank 

of America, and 
other lenders got 
out of the busi-
ness and home 
values in some 
regions continued 
to decline.

Mayer was 
writing academic 
papers as early  
as the 1990s 
arguing that 

‘‘There were many 
more things we 
could have done in 
housing, and 
almost everybody 
would agree that 
we didn’t do” them 

College. He co-wrote a tennis algo-
rithm that he says would have made an 
average 3.8 percent return on bets on 
2,173 ATP matches in 2011.

Feustel, a full-time gambler, says 
he puts in a 60-hour week check-

ing and  improving his model. He 
works with a  programmer who 

trawls the Internet for data such as 
serve speed and break-point con-
versions, then plugs that informa-
tion into the model, which comes up 
with what the model considers “fair” 
betting prices for scheduled games. If 
those odds diverge from market prices, 

Feustel says, 
his trader—
who lives 

outside the 
U.S., where online 
sports gambling 
is largely illegal—
will bet as much 
as the market will 
allow at book-
makers  including 
Pinnacle Sports 

on the Caribbean island of 
Curaçao. That can be about 
$30,000 on a match in later 

tournament rounds.
Although bookies have used math-

ematics for decades to set odds, 
more gamblers have started apply-
ing  computerized data to betting 
in the past 10 years, says Warwick 
Bartlett, chief executive officer of Isle 
of Man-based Global Betting & Gaming 
Consultancy. There may be as many as 
20 professional tennis gamblers betting 
on a similar scale to Feustel, according 
to Ferguson.

Tennis authorities oppose  gambling 
because of the risk that lower-ranked 
players “who travel around in a 
Volkswagen Kombi and stay in hostels” 
might be lured into fixing games, 
Ferguson says. Spain’s Guillermo 
Olaso, ranked No. 254 in the world, 
was banned for five years for trying to 
manipulate the outcomes of matches in 
2010, according to a Dec. 23  statement 
from the Tennis Integrity Unit, a 
London-based joint venture of the 
International Tennis Federation, ATP, 
WTA, and Grand Slam tournament 
organizers. The ITF, ATP, and women’s 
WTA Tour didn’t respond to requests 
for comment. Olaso denies attempting 
to fix games and is appealing his ban 
to the Court of Arbitration for Sport in 
Switzerland, according to his lawyer.

There are a handful of funds that 

raise money from investors to make 
sports bets. Priomha Capital, a 
sports-betting investment fund with 
A$5 million ($4.2 million) in assets, 
makes about A$100 million 
worth of bets a year, accord-
ing to CEO Brendan Poots. The 
Melbourne-based fund uses 
computer models to bet on 
soccer, cricket, horse racing, 
golf, and tennis, and it had 
an annual return of about 
28 percent last year, Poots says.

Feustel declines to say how 
much he has made during the two 
and a half years he has used his com-
puterized tennis model. He aims for a 
2 percent return on the total amount 
he bets each year. His total bets can 
greatly exceed his initial stake since he 
can bet the same money over and over 
again. He says he’s “not really inter-
ested” in tennis, watching less than 
one hour a year, and would recognize 
only a handful of top players, such as 
Roger Federer and Maria Sharapova. 
He’s devoted to his algorithm, though.  
“You never bet against the model,”  
he says. —Alex Duff
The bottom line Guided by a computer 
model, Elihu Feustel aims for a profit equal to 
2 percent of his total wagers on tennis.

Home Equity

Trying to Make Reverse 
Mortgages Work

 ◃ A professor heads a company to 
lend to seniors under new rules

 ◃ “It is a safer product, but there are 
still risks”

Columbia Business School professor 
Christopher Mayer is so sure reverse 
mortgages can be a cornerstone of 
responsible retirement planning that 
he’s gone into the business. “It’s an 
enormous underserved market,” says 
Mayer, who is teaching fewer classes 
so he can be chief executive officer 
of Longbridge Financial, a startup 
 reverse-mortgage lender. “You have 
$3 trillion in housing wealth among 
older Americans. You have large insti-
tutions exiting the market, and more 
and more elderly with housing debt 
coming out of the crisis as well as other 
kinds of debt.”
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A reverse mortgage is a loan made 
to a homeowner typically age 62 or 
older with no payments due as long as 
the borrower occupies the home. The 

lender aims to profit from 
fees when making the loan 
and the sale of the home 
when the borrower moves or 
dies. One danger is that the 
borrower will spend the pro-
ceeds too quickly, leaving 
nothing to live on. In 2012 
the Consumer Financial 
Protection Bureau warned 

that retirees taking out assets as a 
lump sum through a reverse mortgage 
could find themselves impoverished 
later. Borrowers without the funds to 
pay property taxes and insurance could 
end up losing their homes, the agency 
said. In some cases, brokers have per-
suaded reverse- mortgage borrowers to 
invest the cash they received in dodgy 
financial products. 

To address those issues, the Federal 
Housing Administration, which 
insures almost all reverse mortgages, 
instituted rules limiting the amount 
of equity borrowers can withdraw 
upfront. This year the agency will also 
start  requiring lenders to verify that 
borrowers can afford to pay property 
taxes and  insurance. In addition to 
protecting consumers, the changes are 
intended to stem projected losses of 
$2.8 billion on the $88 billion in reverse 
mortgages the agency insures. Losses 
occur when homes sell for less than 
the loan’s amount.

“Those changes all make this a 
much more attractive business, and 
the product is a better product,” says 
Mayer. Longbridge, founded two 
years ago by former executives of 
New York Life Insurance and Fidelity 
Investments, is entering the business 
as  reverse-mortgage lending plum-
mets. Industrywide, originations fell 
to 60,000 in the U.S. government fiscal 
year 2013 from more than 100,000 
in fiscal 2009 as Wells Fargo, Bank 

of America, and 
other lenders got 
out of the busi-
ness and home 
values in some 
regions continued 
to decline.

Mayer was 
writing academic 
papers as early  
as the 1990s 
arguing that 

‘‘There were many 
more things we 
could have done in 
housing, and 
almost everybody 
would agree that 
we didn’t do” them 

College. He co-wrote a tennis algo-
rithm that he says would have made an 
average 3.8 percent return on bets on 
2,173 ATP matches in 2011.

Feustel, a full-time gambler, says 
he puts in a 60-hour week check-

ing and  improving his model. He 
works with a  programmer who 

trawls the Internet for data such as 
serve speed and break-point con-
versions, then plugs that informa-
tion into the model, which comes up 
with what the model considers “fair” 
betting prices for scheduled games. If 
those odds diverge from market prices, 

Feustel says, 
his trader—
who lives 

outside the 
U.S., where online 
sports gambling 
is largely illegal—
will bet as much 
as the market will 
allow at book-
makers  including 
Pinnacle Sports 

on the Caribbean island of 
Curaçao. That can be about 
$30,000 on a match in later 

tournament rounds.
Although bookies have used math-

ematics for decades to set odds, 
more gamblers have started apply-
ing  computerized data to betting 
in the past 10 years, says Warwick 
Bartlett, chief executive officer of Isle 
of Man-based Global Betting & Gaming 
Consultancy. There may be as many as 
20 professional tennis gamblers betting 
on a similar scale to Feustel, according 
to Ferguson.

Tennis authorities oppose  gambling 
because of the risk that lower-ranked 
players “who travel around in a 
Volkswagen Kombi and stay in hostels” 
might be lured into fixing games, 
Ferguson says. Spain’s Guillermo 
Olaso, ranked No. 254 in the world, 
was banned for five years for trying to 
manipulate the outcomes of matches in 
2010, according to a Dec. 23  statement 
from the Tennis Integrity Unit, a 
London-based joint venture of the 
International Tennis Federation, ATP, 
WTA, and Grand Slam tournament 
organizers. The ITF, ATP, and women’s 
WTA Tour didn’t respond to requests 
for comment. Olaso denies attempting 
to fix games and is appealing his ban 
to the Court of Arbitration for Sport in 
Switzerland, according to his lawyer.

There are a handful of funds that 

raise money from investors to make 
sports bets. Priomha Capital, a 
sports-betting investment fund with 
A$5 million ($4.2 million) in assets, 
makes about A$100 million 
worth of bets a year, accord-
ing to CEO Brendan Poots. The 
Melbourne-based fund uses 
computer models to bet on 
soccer, cricket, horse racing, 
golf, and tennis, and it had 
an annual return of about 
28 percent last year, Poots says.

Feustel declines to say how 
much he has made during the two 
and a half years he has used his com-
puterized tennis model. He aims for a 
2 percent return on the total amount 
he bets each year. His total bets can 
greatly exceed his initial stake since he 
can bet the same money over and over 
again. He says he’s “not really inter-
ested” in tennis, watching less than 
one hour a year, and would recognize 
only a handful of top players, such as 
Roger Federer and Maria Sharapova. 
He’s devoted to his algorithm, though.  
“You never bet against the model,”  
he says. —Alex Duff
The bottom line Guided by a computer 
model, Elihu Feustel aims for a profit equal to 
2 percent of his total wagers on tennis.

Home Equity

Trying to Make Reverse 
Mortgages Work

 ◃ A professor heads a company to 
lend to seniors under new rules

 ◃ “It is a safer product, but there are 
still risks”

Columbia Business School professor 
Christopher Mayer is so sure reverse 
mortgages can be a cornerstone of 
responsible retirement planning that 
he’s gone into the business. “It’s an 
enormous underserved market,” says 
Mayer, who is teaching fewer classes 
so he can be chief executive officer 
of Longbridge Financial, a startup 
 reverse-mortgage lender. “You have 
$3 trillion in housing wealth among 
older Americans. You have large insti-
tutions exiting the market, and more 
and more elderly with housing debt 
coming out of the crisis as well as other 
kinds of debt.”
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and the sale of the home 
when the borrower moves or 
dies. One danger is that the 
borrower will spend the pro-
ceeds too quickly, leaving 
nothing to live on. In 2012 
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Protection Bureau warned 
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later. Borrowers without the funds to 
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lump sum through a reverse mortgage 
could find themselves impoverished 
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The	World’s	Premier	Sports	Hedge	Fund	

5.		ANNUAL	REVIEW	–	CLONEY	Mul6-sport	Investment	Fund	
Whilst	the	CLONEY	Mul>-sport	Investment	Fund	has	a	mandate	to	invest	on	any	global	spor>ng	event,	
we	have,	 to	date	 focused	our	 trading	on	a	select	number	of	asset	classes.	 	Our	selec>vity	has	been	
driven	 as	much	 by	 necessity	 as	 it	 has	 by	 design.	 	 In	 developing	 databases	 and	 algorithms	 for	 each	
sport,	 and	 in	 turn	 trading	 these,	 we	 have	 sought	 to	 use	 extensive	 domain	 knowledge	 to	 succeed.		
Domain	 knowledge,	 coupled	 with	 quan>ta>ve	 capability	 and	 appropriate	 work	 ethic	 is	 a	 difficult	
combina>on	to	find.	 	Subsequently,	because	of	the	difficulty	in	finding	appropriate	talent,	we	have	by	
necessity	focused	on	fewer	sports/assets.	 	The	sports	we	trade	however	have	been	chosen	owing	to	
their	deeply	liquid	markets	and	their	inefficiencies,	par>cularly	in	play.			
	
Our	business	could	be	sustained	trading	these	few	sports	alone,	but	as	we	grow	in	terms	of	FUM	and	
staff	we	will	be	able	to	expand	into	other	sports.	
	
An	overview	of	the	main	markets	we	have	traded	over	the	past	24	months	is	included	below.				
	
Premier	League	&	Global	Football	Markets	
Football	is	our	most	traded	asset	in	terms	of	turnover,	contribu>ng	39%.			
	
In	terms	of	a	single	event,	or	tournament	the	Premier	League	is	the	most	traded	asset	class	within	our	
porpolio	contribu>ng	23%	of	total	turnover.	 	In	terms	of	individual	markets	traded	we	focus	primarily	
on	the	match	odds	and	over/under	markets.	 	We	tend	to	use	the	other	markets	available	for	hedging	
and	risk	mi>ga>on	purposes	when	necessary.		

The	 Premier	 League,	 consis>ng	 of	 380	 games	
per	 season	 is	 highly	 liquid	 with	 some	 sources	
claiming	 that	 over	 AUD$500m	 is	 wagered	 on	
each	game.	 	Manchester	City	were	 champions	
in	 the	 2013/14	 season	 edging	 out	 a	 much	
improved	 Liverpool	 whilst	 Chelsea	 (opposite)	
are	 the	 reigning	 champions	 having	 dominated	
the	recently	completed	season,	losing	just	three	
games	 for	 the	 season.	 	 They	were	undefeated	
at	home.			
We	 will	 con>nue	 to	 trade	 the	 Premier	 League	 as	 we	 find	 the	 combina>on	 of	 transparency	 of	
informa>on,	deeply	liquid	markets	and	consistent	form	lines	appealing.	 	We	an>cipate	the	2015/16	
season	will	see	Arsenal	and	Manchester	City	dominate.	 	Chelsea	will	be	looking	to	go	back	to	back,	
something	that	has	not	been	done	for	seven	years.	 	With	a	list	that	looks	like	it	needs	renewal	they	
might	struggle.	 	Manchester	United	and	Liverpool	will	struggle	meaning	there	will	be	an	opportunity	
for	ToIenham	or	Everton	to	sneak	into	the	top	four.		Time	will	tell.	
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5.		ANNUAL	REVIEW	–	CLONEY	Mul6-sport	Investment	Fund	
The	FA	Cup,	Champions	League	and	the	2014	FIFA	World	Cup	were	also	heavily	traded	over	the	course	
of	the	past	24	months,	contribu>ng	16%	to	total	turnover.	 	To	gain	a	sense	of	the	global	opportunity	
represented	by	football	we	would	have	been	able	to	invest	AUD$2m	with	a	single	bookmaker	on	the	
World	Cup	Final	(no	-	we	did	not	take	up	their	offer!).	
	
Looking	ahead	we	will	be	trialing	and	back	tes>ng	an	algorithm	suitable	for	the	main	Spanish	League	
(La	Liga)	with	a	view	to	trading	this	market	in	2016/17.		Addi>onally,	with	the	knowledge	gained	from	
the	World	Cup	in	2014	we	have	developed	an	interna>onal	database	and	algorithm	that	we	will	use	to	
trade	the	2016	European	Championships	to	be	held	in	France	in	June	2016.	
	
Interna6onal	&	Domes6c	Cricket	
Interna>onal	and	domes>c	cricket	is	second	to	football	in	terms	of	the	volume	wagered,	contribu>ng	
26%	 to	 turnover.	 	Test	matches,	ODIs	and	 interna>onal	T20	matches	played	per	calendar	year	 total	
over	 200	 and	with	 upward	 of	 AUD$100m	 traded	 on	 each	 event	 by	 regulated	 service	 providers	 the	
opportunity	is	vast.			

Addi>onally,	 the	 burgeoning	 growth	 of	
domes>c	 T20	 tournaments	 such	 as	 the	 Big	
Bash	 League	 in	 Australia,	 where	 over	 AUD
$1bn	 is	 traded	 across	 the	 tournament	means	
cricket	 will	 con>nue	 to	 be	 an	 integral	 and	
growing	component	of	our	trading	turnover.	
	
Other	than	the	obvious	aIrac>on	of	highly		
liquid	markets,	we	like	trading	cricket	as	it	is		
played	over	an	extended	period,	providing	
>me	to	either	take	profit	or	mi>gate	losses.		

Furthermore,	 the	 markets	 tend	 to	 be	 vola>le,	 making	 it	 ideal	 for	 trading.	 	 Finally,	 with	 extensive	
domain	knowledge	of	 cricket	within	 the	Priomha	Capital	 team	we	view	 the	 sport	 as	 integral	 to	our	
overall	trading	strategy.	
	
The	year	ahead	will	see	Australia,	the	recently	crowned	ODI	World	Champions	(pictured	above)	look	
to	restore	their	test	match	pride	aber	losing	the	Ashes	to	England	recently.		They	take	on	West	Indies	
and	New	Zealand	in	the	Australian	summer	and	should	win	these	series	easily.		They	will	then	contest	
the	T20	World	Cup	in	India	in	March	2016.		We	are	confident	they	will	not	be	winning.		A	full	schedule	
awaits	all	the	cricke>ng	na>ons	over	the	next	12	months	and	we	will	be	looking	to	con>nue	to	profit	
from	this	ac>vity.	
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Australian	Horse	Racing	
Australian	horse	racing	is	the	work	horse	(pun	intended)	for	Priomha	Capital.		It	is	the	most	frequently	
traded	asset	class	for	the	company.		We	u>lise	a	high	frequency,	low	volume	strategy	owing	to	the	lack	
of	 liquidity	 compared	 to	 other	 sports	 as	well	
as	 the	 short	 >me	 frame	within	which	 events	
are	 completed.	 	 There	 is	 no	>me	 to	mi>gate	
losses	 so	 our	 average	 trade	 size	 is	 merely	 a	
frac>on	 of	 the	 aforemen>oned	 asset	 classes.		
Australian	 horse	 racing	 accounts	 for	 16%	 of	
total	trading	turnover.		Apart	from	the	Sydney	
Autumn	 Carnival	 and	 the	 Melbourne	 Spring	
Carnival,	 highlighted	 by	 the	 Melbourne	 Cup	
(German	 import	 Protec>onist	 is	 shown	
winning	in	2014)	there	is	not	enough	liquidity	
for	 us	 to	 consider	 any	 increase	 in	 trade	 size.		
Subsequently,	we	will	remain	firm	in	execu>ng	
our	 high	 frequency,	 low	 volume	 trading	
strategy.	
	

Interna6onal	Golf	
We	 con>nue	 to	 trade	 the	 Majors	 and	 PGA	
Tour	 events	with	 these	 ac>vi>es	 contribu>ng		
9%	 of	 total	 turnover.	 	 Whilst	 Jordan	 Spieth,	
Rory	 McIlroy	 (seen	 aber	 his	 2014	 Open	
victory;	 a	 victory	 that	 hurt	 Priomha	 Capital	
dearly!)	 and	 Jason	 Day	 seem	 poised	 to	
dominate,	 finding	 a	 winner	 in	 golf	 pre	
tournament	is	s>ll	a	risky	strategy.	 	Our	focus	
to	date	has	been	primarily	to	opportunis>cally	
trade	 in	 play	 at	 the	 end	 of	 each	 round.	 	We	
envisage	 that	 we	 will	 con>nue	 with	 this	
trading	strategy	un>l	such	a	>me	that	our	golf	

The	UK	horse	racing	environment	is	a	vastly	different	proposi>on.	 	With	very	deep	markets	there	are	
enormous	opportuni>es	for	Priomha	Capital.		To	date,	we	have	only	traded	lightly	in	the	UK,	but	with	
our	con>nued	growth	and	expansion	we	will	 look	to	take	our	posi>on	in	what	is	poten>ally	a	highly	
profitable	market.	
	

algorithm,	currently	s>ll	in	tes>ng	phase	is	completed.		Looking	ahead	we	an>cipate	Ricky	Fowler	
joining	the	aforemen>oned	“Big	3”	before	too	long.	
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5.		ANNUAL	REVIEW	–	CLONEY	Mul6-sport	Investment	Fund	
Tennis	
Just	as	golf	has	a	number	of	players	domina>ng,	so	too	does	tennis,	on	both	the	men’s	and	women’s	
sides.		Men’s	tennis	has	had	a	“Big	4”	for	some	>me	but	cracks	are	appearing	in	a	couple	of	the	
combatants.	 	 Novak	 Djokovic	 (pictured	 here	
aber	 his	 2014	 Wimbledon	 win)	 looks	 to	 be	
separa>ng	himself	 from	 the	others	 and	 looks	
set	to	dominate.	 	A	calendar	year	Grand	Slam	
does	not	appear	beyond	him.			
	
Djokovic’s	 dominance	means	extrac>ng	 value	
from	the	tennis	markets	is	difficult,	hence	a	lot	
of	what	we	do	 is	 to	trade	opportunis>cally	 in	
play	as	that	is	where	the	inefficiencies	lie.		

The	dominance	of	Djokovic	is	matched	by	that	of	Serena	Williams	on	the	women’s	side	and	as	such	we	
trade	the	same	way,	opportunis>cally,	 in	play.	 	With	the	dominance	of	Djokovic	and	Williams	set	to	
con>nue	 we	 do	 not	 envisage	 a	 dras>c	 change	 in	 strategy,	 consequently	 for	 the	 moment	 at	 least,	
tennis	will	probably	not	grow	from	its	current	contribu>on	of	8%	of	total	turnover.	
	
AFL,	Rugby	Union	&	Rugby	League		
As	we	have	grown	in	terms	of	FUM	we	have	traded	these	assets	less.	 	For	the	past	24	months,	when	
combined	 they	 have	 contributed	 just	2%	 of	 total	 trading	 turnover.	 The	 presence	 of	many	 lopsided	
contests	 together	 with	 minimal	 liquidity	 when	 compared	 to	 the	 other	 sports	 means	 that	 realis>c	
trading	opportuni>es	that	fit	our	risk-reward	profile	have	been	limited.		Whilst	we	have	been	engaged	
in	 some	 development	 work	 with	 AFL	 analysts,	 unless	 liquidity	 and	 the	 nature	 of	 the	 compe>>ons	
changes	we	do	not	envisage	that	these	sports	will	contribute	significantly	to	our	business.	

USA	Sports	
Whilst	we	may	not	see	a	future	for	AFL,	Rugby	
Union	&	Rugby	League,	 the	exact	opposite	 is	
the	 case	 when	 we	 consider	 the	 poten>al	 of		
USA	sports,	especially	the	NFL,	NBA	and	MLB.		
With	 the	 developments	 around	 the	
legalisa>on	of	 sports	 beqng	 in	 the	USA	 (see	
Sec>on	 2)	we	 envisage	 that	 the	USA	 por>on	
of	 our	 trading	 turnover	 will	 grow	 from	 its	
current	0%	to	20%	quite	quickly.		Stay	tuned.	
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TABLE	2:	Priomha	CLONEY	Fund	monthly	returns	(gross)	since	incep6on	

5.		ANNUAL	REVIEW	-	Fund	Performance	

Jul	 Aug	 Sep	 Oct	 Nov	 Dec	 Jan	 Feb	 Mar	 Apr	 May	 Jun	 YEAR	

FY	2015	 1.27	 0.04	 1.40	 0.36	 0.34	 0.25	 1.33	 -0.04	 1.52	 0.19	 3.95	 0.07	 11.13%	

FY	2014	 -0.36	 0.39	 0.81	 0.17	 0.71	 0.67	 0.82	 0.29	 0.55	 0.40	 -0.08	 0.50	 4.97%	

FY	2013	 0.30	 0.25	 1.33	 1.92	 1.37	 0.40	 4.10	 2.45	 -1.29	 1.30	 -0.72	 -0.46	 11.38%	

FY	2012	 10.08	 -1.85	 6.30	 2.60	 4.41	 1.20	 0.16	 -1.23	 1.77	 2.52	 -0.30	 -1.11	 25.46%	

FY	2011	 8.98	 10.65	 0.97	 2.14	 -6.48	 -3.37	 1.14	 -1.01	 -2.20	 11.43	 -0.99	 11.88	 35.81%	

FY	2010	 -	 -	 -	 -	 -	 -	 7.18	 11.36	 -4.08	 7.55	 2.47	 0.93	 27.34%	

Fund	Performance	FY	2014	&	FY	2015	
Investment	Return	
Table	 2	 above	 shows	 the	 performance	 (gross)	 of	
the	 CLONEY	 Fund	 since	 incep>on.	 	 Figure	 1	
opposite	 shows	 the	 compara>ve	 performance	 of	
the	 CLONEY	 Fund	 and	 the	 ASX200	 and	 HFRX	
benchmark	indices.		
	
For	 FY2014	 and	 FY2015	 the	 CLONEY	 Fund	
returned	 4.97%	 and	 11.13%	 respec>vely.	 	 This	
equates	 to	 a	 compounded	 gross	 return	 for	 the	
two	 year	 period	 of	 16.67%.	 	 This	 compares	
favourably	with	the	benchmark	ASX200	and	HFRX	
indices	 which	 returned,	 for	 the	 same	 period	
13.83%	and	4.17%	respec>vely.	
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#	Priomha	CLONEY	Fund	gross	return.	
FIGURE	1:	Compara6ve	returns	

FY2014	was	 a	 disappoin>ng	 year	 for	 the	 Fund,	 returning	 only	 4.97%.	 The	 primary	 reasons	 for	 the	
below	average	return	have	been	detailed	earlier	in	this	document.	 	We	implemented	changes	to	our	
business	 part	 way	 through	 FY2015	 in	 order	 to	 elevate	 performance.	 	 Whilst	 these	 changes	 are	
ongoing	the	11.13%	return	for	FY2015	represents	an	encouraging	sign.	
	
Downside	Vola=lity	
For	FY2014	and	FY2015	the	Fund	had	three	(3)	nega>ve	months	whilst	the	ASX200	had	11	nega>ve	
months	and	the	HFRX	returned	losses	in	10	months.	 	As	ar>culated	earlier	in	this	document	we	have	
focused	 heavily	 on	 reducing	 the	 downside	 vola>lity	 of	 the	 Fund.	 	 Whilst	 there	 is	 s>ll	 room	 for	
improvement	we	are	pleased	to	have	only	incurred	Fund	losses	on	13%	of	months	traded.	
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5.		ANNUAL	REVIEW	-	Fund	Performance	
Overall	Fund	Performance	(since	incep6on)	
Investment	Return	
The	 CLONEY	 Fund	 has	 achieved	 a	 net	 compound	
annual	 growth	 rate	 (CAGR)	 since	 incep>on	 of		
15.07%.	 	 This	 compares	 favourably	 to	 both	 the	
ASX200	and	HFRX	benchmark	 indices	which	have	
achieved	a	CAGR	of	1.97%	and	1.17%	respec>vely.	
	
In	monetary	terms,	a	$200,000	 investment	 in	the	
CLONEY	 Fund	 at	 incep>on,	 assuming	 full	
reinvestment	 of	 dividends,	 would	 now	 be	 worth	
$433,800.	 	 A	 similar	 investment	 in	 the	 ASX200	
would	 now	 be	 worth	 $222,600	 whilst	 an	
investment	 in	 the	 HFRX	 Index	 would	 be	 worth	
$213,200.	
	
Tables	 3	 &	 4	 opposite	 summarise	 the	 CAGR	 and	
investment	return	data	for	the	CLONEY	Fund	and	
the	benchmark	indices.	
	
	
Risk	&	Return	Characteris=cs	
The	risk	and	return	characteris>cs	of	 the	CLONEY	
Fund	 remain	 aIrac>ve.	 	 The	 Fund	 has	 clearly	
outperformed	 the	 benchmark	 indices	 since	
incep>on.	 	 Importantly,	 the	 CLONEY	 Fund	 has	
achieved	72.37%	posi>ve	months,	well	in	advance	
of	the	ASX200	(51.52%)	and	HFRX	Index	(59.09%).	
	
Table	 5	 opposite	 summarises	 the	 key	 risk	 and	
return	 data	 for	 the	 CLONEY	 Fund	 and	 the	
benchmark	indices.	
	
	

INVESTMENT	RETURN	 CAGR	 $200K#	

CLONEY	Fund	(net)^	 15.07%	 $433,800	

ASX200	(gross)	 1.97%	 $222,600	

HFRX	(gross)	 1.17%	 $213,200	

#	Assuming	an	ini=al	investment	of	AUD$200,000	and	full	
reinvestment	of	all	dividends	
^	Assuming	a	2/20	fee	structure	

TABLE	3:	CAGR	and	investment	return	

TABLE	5:	Risk	&	return	characteris6cs	comparison	
#	Priomha	CLONEY	Fund	gross	return	

RISK	&	RETURN	
CHARACTERISTICS	

CLONEY#	 ASX200	 HFRX	

Return	Since	2010	 185.99%	 11.32%	 6.62%	

Best	Month	 11.88%	 7.71%	 2.36%	

Worst	Month	 -6.48%	 -7.38%	 -3.47%	

%	Posi>ve	Months	 72.73%	 51.52%	 59.09%	

Sharpe	Ra=o	(3%)	 1.76	 -0.05	 -0.40	

Sor=no	Ra=o	(3%)	 -	 -0.06	 -0.39	

Standard	Devia=on	 11.71%	 12.15%	 4.56%	

TRAILING	RETURNS	 CLONEY#	 ASX200	 HFRX	

Two	Years	 16.67%	 13.83%	 4.17%	

Three	Years		 29.95%	 33.81%	 9.89%	

Four	Years		 63.03%	 17.81%	 3.54%	

#	Priomha	CLONEY	Fund	gross	return.	
TABLE	4:	Trailing	Returns	
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5.		ANNUAL	REVIEW	-	Fund	Performance	
Trading	Analysis		
Trades	by	Asset	Class	
The	 CLONEY	 Fund’s	 investment	mandate	 is	 open	
to	 trade	 any	 global	 sports	 event.	 	 As	 outlined	
earlier	 in	 this	 sec>on	 our	 focus	 has	 been	
narrowed	 to	 include	 six	 principle	 spor>ng	 codes.		
Whilst	horse	racing	 is	our	most	frequently	traded	
event	we	implement	a	high	frequency/low	volume	
strategy	meaning	 that	 it	 contributes	 only	 16%	of	
our	 total	 turnover.	 	 Figure	 2	 details	 the	
contribu>on	of	each	asset	class	to	the	the	Fund’s	
total	turnover.					
	
Trades	by	Type	
We	 use	 mul>ple	 service	 providers	 to	 run	 our	
porpolio.	 	 This	 includes	 large,	 regulated	
bookmakers,	 as	well	 as	 the	 two	 principle	 beqng	
exchanges,	 Bepair	 and	Matchbook.	 	 Using	 these	
mul>ple	sources	enable	us	to	freely	back,	lay	and	
use	 arbitrage	 and	 hedging	 strategies.	 	 We	 fully	
hedge	 over	 95%	 of	 trades.	 	 Figure	 3	 opposite	
summarises	 the	 breakdown	 of	 opening	 posi>ons	
based	 on	 turnover	 that	 the	 Fund	 has	 taken	 over	
the	past	24	months.	
	
	
Investor	Profile	
Whilst	 Priomha	 Capital’s	 CLONEY	 Fund	 is	 s>ll	
domiciled	 in	 Australia	 we	 have	 been	 able	 to	
secure	interna>onal	investment,	testament	to	the	
desire	for	investors	to	seek	a	non-correlated	asset	
as	 well	 as	 the	 long	 term	 performance	 and	
transparency	 of	 the	 Fund.	 	 As	 we	 complete	 our	
long	term	global	expansion	we	an>cipate	that	the	
Investor	 Profile	 shown	 in	 Figure	 4	 opposite	 will	
change	considerably.	
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The	informa=on	contained	in	this	document	is	published	by	the	Priomha	Group.		The	informa=on	contained	herein	is	not	intended	to	be	advice	
and	does	not	take	into	account	your	personal	circumstances,	financial	situa=on	and	objec=ves.	 	The	informa=on	provided	herein	may	not	be	
appropriate	 to	 your	par=cular	financial	 circumstances	and	we	encourage	you	 to	obtain	advice	 from	your	own	 independent	 sources	before	
making	an	investment	decision.	This	 informa=on	pays	no	regard	to	the	specific	or	future	 investment	objec=ves,	financial	or	tax	situa=on	or	
par=cular	needs	of	any	specific	recipient.			
	
No	representa=on	or	warranty	as	to	the	accuracy	of	the	informa=on	contained	in	this	document	is	made	or	implied.		The	details	and	opinions	
in	 this	 document	are	provided	by	 the	Priomha	Group	without	any	guarantee	or	warranty	and	are	 for	 the	 recipient’s	 personal	 use	and	 for	
informa=on	purposes	only.			
	
This	document	 is	no	offer	or	solicita=on	to	purchase	units	 in	 the	Priomha	CLONEY	Fund.	 	All	Priomha	CLONEY	Fund	performance	numbers,	
unless	otherwise	stated	are	gross	figures.	Past	performance	is	not	indica=ve	of	future	results.	If	the	currency	of	the	fund	is	different	from	your	
reference	currency,	the	return	can	increase	or	decrease	as	a	result	of	currency	fluctua=ons.		No	reader	should	rely	on	this	document	as	it	does	
not	purport	to	be	comprehensive	or	to	render	personal	advice.		The	Priomha	Group	©	2015.		All	rights	reserved.				

To	find	out	more	about	Priomha	Capital	please	do	not	hesitate	contact	us.	
		
Registered	Office	
Suite	G.03	620	St	Kilda	Road	
Melbourne	VIC	3004	
AUSTRALIA	
		
Email:	info@priomha.com	
Website:	hIp://www.priomha.com	
Facebook	Page:	hIp://www.facebook.com/priomha		
Twi@er:	@priomha	
Skype:	priomha	
	

6.		CONTACT	DETAILS	
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